Vedant Dolhare

Curriculum Vitae

Personal Details

e Date Of Birth 1 29-April 1997

e Marital Status : Single

e Passport : Available

e Address : Row house no-13 ,Karan Avenue lane no 4-D- Bavdhan Pune-411021

Email: vedant.dolhare7@gmail.com

Mobile: 8484889515/7588230583/7972645071.

Profile Summary

e 7 Years of experience, International and Domestic Holiday Packages Sales & Operations in

Tourism industry

e Experience in handling corporate clients, Customers, international, Domestic Suppliers, Dealing
with Visa agents, travel insurance agents, co-coordinating Foreign Exchange transactions,
preparing MIS reports etc.

Experience — 7 Year

Organization Designation From Date To Date
Clairvoyance Tourism | ~ = =0 inder Aug 2019 Till Date
Solutions - LLP

Kesari Tours PVT. LTD Sales Executive June 2017 June 2019
MTDC Tourism Pavilion

(Operated by Supreme | Sales-Executive June 2016 May 2017
Holidays)

Etl,(ljpreme Holidays India Pvt. Trainee Feb-2016 May 2016

Qualification

Degree/Course/Trainings

College / Board

Bachelor of Commerce

S.P. College Pune

H.S.C Maharashtra State
S.S.C Maharashtra State
TMI Academy IATA

Degree in Travel & Tourism IGNOU
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Experience Summary - Roles & Responsibilities

Company : MTDC Tourism Pavilion - Operated by Supreme Holidays India Pvt Ltd.
Designation : Sales Executive - JUN 2016 - May 2017
Work Description:

e Trainee

e Junior Sales Executive for Domestic Sector

e Sales Person

e Event Coordinator.

Achievements-
Employee of the month- June/July-2016
Incentive on achievements-Oct-Nov-dec

Company : Strawberi Holidays - Operated by Keasri Tours PVT.LTD.
Designation : Sales Executive - JUN 2017 - June 2019
Work Description:

e Trainee
e Junior Sales Executive for Domestic Sector and International Sector
e Counter Sales Person

Achievements-
Employee of the month- for 3 Times — May 2018 , Nov 2019 Mar 2019

Company : Clairvoyance Tourism Solutions = LLP -
Designation : Co — Founder- Sales & Operation Head - Aug 2019 -
Work Description:

e Mange for Domestic Sector and International Sector

e Mange for B2B supplier cost and commission
¢ Handling Sales Enquiry
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